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Proposal Template for NAPCP Membership Approval
 
Thank you for your interest in NAPCP membership. The next two pages will help you make the business case for a one-year membership that gives you access to resources, networking opportunities, event discounts and more. 
 
1. List your organization or program goals for the year.
2. Visit the NAPCP Resource Center (www.napcp.org/ResourceCenter) looking for 
resources, articles and papers that appear to support your goals. Note which ones are exclusive to members.
3. Review the Community Calendar (www.napcp.org/events), identifying upcoming events you would like to attend and the member savings you'll receive.
4. From the Community Calendar, identify the on-demand webinars you would like to purchase and the member savings you'll receive.
5. Review the NAPCP Bookstore for educational materials you would like to purchase, taking note of those that are complimentary to NAPCP members. (For example, the Salary Survey is $209 for non-members but complimentary for members—you can expect to save approximately $200 on NAPCP reports.)
6. Download the member organization list (www.napcp.org/MemberTypes) to show 
management the depth and breadth of members with whom you can network. All members can participate in eNetworking, the online Q&A tool, and end-user members have access to the Member Directory that features a myriad of search options, including a member’s issuer, technology solution(s), program type and more.
7. Because NAPCP user IDs and passwords are unique to an individual versus a company, the NAPCP offers the Associate Member program with rates as low as $99 each. Associate Members are invited by a regular end-user or provider member (paying $495) from the same organization. Associate Members receive all the benefits of regular membership. Please visit the Member Types page for details, rules and tiered group rates.
8. Download the NAPCP’s Benefits Summary flier at www.napcp.org/NAPCPMemberBenefits. 
9. Complete and then submit the following page of this document, the Benefits Summary flier, and the NAPCP member organization list to management with appropriate internal approval paperwork/documentation.
 
 
Please contact the NAPCP if you have additional needs. We are here to help!
 
 
 
 
The National Association of Purchasing Card Professionals (NAPCP)
12701 Whitewater Drive, Suite 280
Minnetonka, MN  55343
(952) 546-1880 ext. 4
Fax (952) 546-1857
napcp@napcp.org
www.napcp.org/contactus 
 



* NAPCP user IDs and passwords are unique to an individual versus a company. An NAPCP member who shares this information is actually violating our terms of use. To accommodate multiple people within an organization, we offer associate memberships as low as $99 each (after one regular membership is purchased at the full price). Associate members have the same benefits as regular members.    


	Name	Date

	Title and Department



Request for one-year membership ($495) in the 
National Association of Purchasing Card Professionals

Members-Only Resource Center: Exclusive Resources from the NAPCP and the Industry

	Organization or Program Goals
	Titles and Resource Center Section 

	
	

	
	

	
	

	
	

	
	

	
	



Member Discounts: Savings Easily Exceed the Cost of Membership 

	Event/Product
	Member Rate
	Non-Member Rate
	Member Cost Savings

	13th Annual Conference
	$995 through March 2
	$1,295 through March 2
	$300

	Workshops
	$195-$485
	$295-$685
	Average $100-200

	Educational or on-demand webinars
	$99
	$199
	$100

	Educational reports from the 
NAPCP store
	Most complimentary
	$189 and up
	$189 and up

	P-Card Essentials Guide
	$159
	$209
	$50

	CPCP Certification Exam
	$295
	$395
	$100



The Cost of Membership: Many Ways to Cover It

	1
	Process cost savings: Moving seven traditional payments to P-Card pays for membership
Each transaction moved from the traditional process to P-Card represents an average savings of $70.* As a member, you can learn new ways to convert transactions to a more efficient card and payment process. In no time at all, you can more than cover the cost of membership!
*As reported in the latest Purchasing Card Benchmark Report by RPMG Research Corporation (www.napcp.org/Bookstore)

	2
	Revenue share (rebate): If you earn revenue share, consider reinvesting $495 in your program. 

	3
	Return on investment for an educated employee When employees utilize their NAPCP membership (access resources for education and professional development, implement new ideas, increase efficiency), your organization quickly gains a return on investment.

	4
	Compare a one-year membership to the cost of attending a class

	5
	Make membership part of your educational budget



Become a Member in Confidence: The Association Enjoys Industry Support and Sponsorship
Since 2000, the NAPCP has been the premier professional association supporting Commercial Card and payment professionals. All leading industry providers are year-round Partner Sponsors of the association. To learn more, please visit www.napcp.org/Sponsors.
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